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International
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Stainless Steel
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Bomlbay Exhibition Center,
Goregaon (E), Mumbai

Organized & Promoted by

Steel Marker Info
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INTO THE FUTURE WITH COTLSIR

Just in Time delivery of "Circles" "Sheets" "Slitted Coils"
as per your "Qty" "Size" "Grade" "Thickness" & "Brand”

Homezone is India's first Coil
Processing & Distribution centre with a
presence in Mumbai and Ahmedabad.

Opening soon in 10 more locations
to serve the Kitchenware/Utensil
manufacturers across India.

Just in Time Delivery of Sheets, &
Slitted Colls as per your Qty, Size,
Grade, Thickness & Brand

HOME # ZONE

STAINLESS PVT. LTD.

Customer Benefits
» Customized orders taken in Circles, Sheets or Slit Coil form.

Brands like "Jindal" "Salem" "Chromeni" available in all
Grades/Thickness/ Size/ Finish as per customer's demand.

 All products marked with Size/ Grade/ Thickness on them to
provide complete transparency and eliminate mixing of
grades to customers.

« With delivery of any order within 7 days of confirmation our
customers have no need to carry unnecessary stock.

Corporate office Tel.: +91 22 24942840
Ground Floor, Sarjan Plaza 100, Mobile: 9870889047
Dr. AB Road, Worli, Email: info@hzspl.in
Mumbai 400018 www.homezone.co.in




Page No. 9 BULLETIN ON STAINLESS STEEL INDUSTRY / TRADE

14000+

SS Companies
already registered with us

Post your Leads &
Grow your Business
with SB App

Leads with more than

100000+

tonnes of Stainless Steel
requirement posted monthly

500+

Buy Leads Posted in a day

Create your Member Profile on SB App

Close Deals Easily
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One Nation. One Market.
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Contact Profile
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Anywhere Anytime

Download or Update
SB App Today!
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Mob: 98333 12170
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Get Your Kitchenware & Cookware
Directly from the Top Indian Factory

KRAFTWARES (INDIA) LTD.

57 Evergreen Industrial Estate, Shakti Mills Lane, Mahalaxmi, Mumbai 400011, India. e Direct : 6621 1203 / 04 . Tel.: 6621 1200 / 01
Fax : (91-22) 6621 1299 e Email : info@kraftwares.com o www.kraftwares.com

rena

germany

XTRA BeTTER
:HARP! % BAKING

For distributorship and dealer 111/C, Govt. Industrial Estate
enquiries, please write an emai! to_ Ché:rkop, Kandivali (W) ’ Web _Tel: :+91 99670 67901
contact@rena-germany.com mentioning Mumbai - 400067, India. ebsite : www.rena-germany.com

your name, contact number and address.

small appliances, big help ¢ ¢ ¢



Page No. 11

BULLETIN ON STAINLESS STEEL INDUSTRY / TRADE

Sep.-Oct. 2022

Does an Insurance Broker make a difference?

Small and Medium Enterprises are experts at what
they do but they are seldom experts in insurance.
Therefore, it is always recommended to take
assistance of the wealth of knowledge that an
insurance broker has to offer while opting for an
insurance policy. Let’s understand why an
insurance broker plays a vital role while opting for
SME Insurance such as Fire Insurance and
Workman Compensation Insurance:

1. Enhance your coverage and reduce your
premium:

Insurance brokers understand the intricacies of
SME insurance and having them on your side can
empower you to get a better coverage at a cheaper
premium. In addition, they can also recommend
you opt for the most apt coverage and to get rid of
superfluous coverage to save you money and to
widen your protection. After all, opting for a
wrong coverage can prove to be costly while
opting for the right cover can save you millions. It
i1s difficult to realize which covers suit your
requirements the most on your own.

2. Swift policy issuance and claim settlement:

An insurance broker saves you time both during
selecting an insurance package and during claim
processing. With great affinity and rapport with
insurance companies and surveyors it’s easier for
insurance brokers to get your claim settled
quickly. Having someone on your side who
understands the nitty-gritty of your policy
coverage to negotiate the claim with the insurance
company can help in getting your business back
and running in no time.

3. Periodic review of your insurance
requirements:

As your business ventures grows in numbers its
insurance requirements also increases and it
becomes imperative to enhance the number and
types of coverage to match your growth. An
insurance broker comes in handy to perform an
annual assessment of your company to
recommend the most apt additions to your
coverage.

To sum up, despite the rise of SME insurance
products and the flexibility of customizations
available with the policy, insurance is still an
under-penetrated product no just in the Stainless-
Steel Sector but across all industries. It’s safe to
conclude that insurance is crucial especially for
the Steel industry and it can offer peace of mind
needed to expand your company even during
unforeseen and unpredictable situations.

In case you need any assistance with your
insurance requirements, feel free to reach out to
smesupport@elephant.in.

CA Mehul Palan

National Head — Elephant.in (SME Business)
India’s first Insurtech Consulting Platform for
Employees and Businesses

elephant

You. We. Us.
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Steel makers fear deepening crisis
from energy crunch as output
halted

Spiralling energy costs have forced steel makers to
cut output across Europe, threatening mass plant
shutdowns some warn could be permanent in a
sector that employs more than 300,000 and
contributes tens of billions of euros to the region's
economy.

Even with four wind turbines and over 50,000
solar panels at its site in eastern Belgium, stainless
steel maker Aperam has been forced to halt
production as surging energy prices bite.

The company is now paying for energy in a month
what it used to pay in a year and has idled a facility
that would normally be melting stainless steel
scrap and converting it into giant slabs, employing
about 300 workers.

"We have temporary levers to overcome a certain
period but this cannot last for years," Aperam's
European chief Bernard Hallemans told Reuters
from the quiet inside of the plant. "If this (does),
we will see a de-industrialisation of sectors like
ours and Europe will also, for base metals like
ours, become dependent on imports."

Summer maintenance would normally cap
production at about 80% of capacity, but
Hallemans says the figure is around 50% since late
June, after Russia sharply cut gas supplies to
Europe, sending already inflated prices to new
records. Imports into Europe, largely from Asia
where energy prices are far lower but the carbon
footprint higher, have risen from 20-25% in 2020
and 2021 to 40% this year, peaking at around 50%
in the past weeks.

Hallemans says Europe must come up with
answers. According to a McKinsey report last
year, steel contributes about 83 billion euros
($80.97 billion) in direct value added to the

region's economy, directly employing 330,000
people. The European Commission says EU trade
defence measures protected 195,000 jobs in the
steel industry in 2021, although critics say the
energy cost gap is now so high that imports can be
cheaper even with additional protective tariffs.

On energy, the European Union has failed to agree
a gas price cap, but backed a plan to distribute
excess revenues from power producers to users.
Hallemans says the potential payout producers
such as Aperam would receive is unclear and
could be months away, with energy prices sky-
high just as Aperam seeks to bind customers to
annual contracts.

'"WINTER OF DE-INDUSTRIALISATION’

In Germany, largely reliant on Russian gas to fuel
its export-led economy, the steel industry is facing
extra energy costs of 10 billion euros, about a
quarter of the sector's average annual turnover,
with additional costs for the EU's green transition.
"If we don't pull the trigger now, a winter of de-
industrialisation threatens us in Germany," said
German steel federation WV Stahl president Hans
Juergen Kerkhoff.

ThyssenKrupp Steel Europe has trimmed
production there, with customers hesitant in the
face of an emerging recession and energy prices
that challenge its international competitiveness.
ArcelorMittal, the world's second-largest
steelmaker, has also idled a blast furnace in
Germany, along with others in France, Poland and
Spain, and forecast its fourth-quarter European
production will be some 17% lower than a year
earlier.

Adolfo Aiello, deputy-director of European steel
federation Eurofer, says that if the energy crisis is
not addressed in the short term, temporary
stoppages could become more permanent,
applying also to other energy-intensive sectors
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such as other metals, fertilisers and chemicals.
Eurofer says the situation has worsened markedly
since its August forecast of a modest 1.7% decline
of European steel consumption this year, but a
solid 5.6% rebound in 2023.

The federation's next quarterly outlook is only due
in late October, but director of economic studies
Alessandro Sciamarelli says the 2022 decline will
be deeper than the current forecast, with a drop
also seen in 2023. "Events of the last two months
have completely upset the picture," he said.

The 1,200 employees at Aperam's Genk plant risk
temporary unemployment, with take-home pay
cut by at least a fifth just as inflation hits 10%. The
plant has suffered temporary stoppages before,
notably during the 2008-2009 global financial
crisis. "Today nobody knows how the energy
prices (will go)... how will our customers react,
will we be able to pay the bills, and so on," said
production manager Yves Dufrane ahead of a
three-day stoppage at his downstream facility. "I
think it's worse than we experienced in 2009."

Source : https.//'www.xm.com/

SLOWDOWN SET TO DELAY
STEEL SECTOR TURNAROUND

Subdued demand and weak international prices of
steel will continue to impact prices of the
commodity in India, said industry experts.
Restricted construction activity during the
monsoon led to muted domestic demand in the
September quarter, while slowing global
economies and rising interest rates are adding to
the concerns over global steel demand and pricing,
they added.

Demand from China, the world’s largest consumer
of commodities, is also muted, following a real
estate crisis and covid-led lockdowns. As a result,

analysts are not too optimistic on the sector for the
near term.

Duty exemptions on exports is leading to higher
domestic inventory, but the government may not
withdraw it soon, said analysts. Domestic prices
ofhot-rolled coil (HRC) steel, used in automobiles
and home appliances, rose 23% during the
January-April period, but have since fallen 28% to
%57,000 a tonne, 9% lower than the June quarter
average, said Jefferies India Pvt. Ltd. in a 25
September report. Though domestic steel prices
are 6-11% above import parity, Jefferies expects
more downside risk.

With China witnessing subdued demand and
rising exports, steel prices may be under pressure.
Chinese steel exports were up 21.8% from the year
earlier in August, while demand fell 4%, said
Nomura Research. Steel exports in August was
higher compared to the corresponding months of
2018t02021.

With average steel prices down sequentially,
margins of Indian steel makers may have peaked
in the June quarter. High input costs, especially
coal, are likely to add to concerns on their margins.
The saving grace, however, is falling debt levels of
companies due to a favourable steel cycle in the
earlier quarters. Therefore, lower interest costs
will continue to support earnings.

The duty on steel exports by the government in
May helped bring down prices, but led to surplus
inventory.

India is an oversupplied steel market and exported
13mt (million tonnes) in FY22 (12% of total
production); the imposition of 15% export duty in
May resulted in exports falling to an annualized
rate of just 5 mt in July-August, said Jefferies.
Steel inventories were at the highest levels in 18
months in August and up 20% from the year
earlier.

While the prevailing moderate international steel
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prices may not lift margins significantly, it can
help liquidate high inventories. However, analysts
don’t expect the withdrawal of the export duty
anytime soon.

Steel demand in India is likely to regain some
momentum after the end of monsoon with the
festive season driving sales of cars and consumer
durables. Coking coal prices, which have been
softening for a while, may rebound with the
deepening of the energy crisis, which will boost
steel prices.

The ministry, however, expects global steel supply
to fall, resulting in an increase in prices (global
production fell 5.5% from the year-ago in the first
halfof2022), said Nomura analysts.

Aroll back in export duty may also lead to arise in
steel prices, dampening demand, said the analysts
at Nomura. The government may reconsider a
rollback based on steel price trends in the
December quarter, once inflationary pressures
subside, they added.

Source : https.//'www.livemint.com/

Steel, chemical and pharma
exporters might become eligible
for duty refunds under RODTEP

exports

As part of its push to become Atmanirbhar (self
dependent), India surpassed its target of exporting
merchandise worth $400 billion in March this
year. While petroleum products, jewellery and
vehicles lead the way, engineering exports have
also gone up by 50 per cent. The growth in India’s
exports has prompted it to extend a new export
duty refund scheme to steel, pharma and chemical
firms, to incentivise the outflow of Indian
products in global markets.

Broughtin to ensure compliance with WTO

The Remission of Duties and Taxes on Exported
Products (RoDTEP) scheme, compensates
exporters for non-creditable duty and taxes, which
are included with the value of exported goods. It
was brought in to replace Merchandise Exports
from India Scheme (MEIS), which apparently
violated World Trade Organisation (WTO) rules,
that bar countries from giving financial incentives
to exporters. The MEIS was also being misused
for rebate fraud by exporters claiming higher
incentives by mislabelling the products that they
were shipping out.

Industries not satisfied?

When the RODTEP was introduced last year, steel,
chemical and pharmaceuticals were left out, but
now discussions are underway to include them as
products which can bring in duty refunds for
exporters. In comparison to MEIS, the new
scheme RoDTEP only refunds the levy collected
on exported goods, which cant be recovered, and
doesn’t go against regulations set by WTO. But
rates introduced for remissions are lower than
what the industries reportedly pitched to the
government, which was already below what
MEIS got for them.

Where do exports stand now?

The rates of remission and guidelines released this
year, have revealed that the focus has been on
promoting products which don’t form a bulk of
India’s exports. Steel exports had picked up by 25
per cent in 2021, but then went down by 36 per
cent, 52 per cent and 75 per cent, in May, June and
July this year respectively. Pharma exports from
India have grown by 103 per cent since 2013-14,
but the product may be hit by recent reports of
contaminated medicines from the country killing
66 children in Gambia.
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Source : https://www.freepressjournal.in/

Entrepreneur Shares a Few SKkills
Which Can Help You Excel In the
World Of Business

Successful multipreneur Pranav Arora who heads
JMTD Holdings, a private equity firm which
offers capital and value-added partnerships to
world-class, industry-leading companies as its
CEO, along with leading other ventures like Just
Funky, a private label merchandise, Stunned
Mind, an e-commerce company, Deciph-AR and
NFT Merch charts out a few skills which are
needed to excel in the world of business.

Communication Skills

Having a good grip over communication skills is
extremely important for an entrepreneur as it
becomes difficult to build relationships in its
absence, which is one of the biggest advantages of
expanding your reach. You can equip yourself
with this most important skill by reading,
enrolling for communication skills courses and
watching educational videos which delve into this
subject well.

Leadership Skills

For any business owner having good leadership
skills is essential in order to reach the top as
managing an efficient team who contribute in their
own way towards your businesses growth is half
the job done.

Ability to step out of your comfort zone

Any entrepreneur's growth is thwarted if he
doesn't step out of his comfort zone and reach out
to areas which are alien. Without taking
occasional risks, an entrepreneur is not bound to
grow the way he should have. Capitalizing on

every opportunity that comes along, even if it is
out of your domain ensures a successful
entrepreneurial journey.

Time Management

This skill helps you take on additional
responsibilities and also manage time effectively.
Prioritizing your workload and ensuring each task
is completed to the best of your ability helps in
pushing the business to the next level.

Financial Management

Every entrepreneur has to stress more on this
important part as handling finances is the most
crucial part of an entrepreneur's journey as
without grasping this part well the road to success
could possibly be cut short midway.

Passion and Ambition

To grab the position at the top, an entrepreneur
should be passionate and be ambitious as
opportunities don't come along more often, and
you have to make efforts to find the right one. A
lack of fire to achieve the best will halt your
journey to success, so it's extremely important for
an entrepreneur to possess this skill in order to
achieve a prominent position in the world of
business.

The experience, drive, passion, and depth of
knowledge Pranav Arora contributes to the
business, media, and finance industries is
unmatched. Pranav is a serial entrepreneur,
investor, and venture capitalist with a proven track
record of success. While at just 16-years-old, he
not only started his first company, but transformed
it into a million-dollar business. This set a
precedent for all of his future ventures.
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Source : https.//www.entrepreneur.com/

Essential ingredients for MSME
business to accelerate growth

Essential Ingredients for MSME Business Growth

The MSME sector is afflicted with limited means
that lead to low productivity and efficiency. The
following are the vital ingredients that can make
local MSMEs compete with their global
counterparts.

* Adequate Working Capital

Due to inadequate working capital, many MSME
firms were forced to shut down in the wake of the
coronavirus pandemic. Scarce working capital can
cause periodic delays or halts in the production
flow. On the contrary, adequate access to working
capital helps MSMEs ensure uninterrupted
business operations. Moreover, MSMEs can avail
of additional cash discounts and reduce
procurement costs by maintaining sufficient
working capital to pay suppliers on time.

e Cash Liquidity

Cash liquidity refers to the ability of the MSME
business to have sufficient cash balances to meet
operational expenses. In the course of a business, a
firm may face unexpected losses or unforeseen
expenditures, and in such a case, liquidity can help
meet dues without raising external liabilities. Poor
liquidity can even drive MSMEs out of business.

* Digital Ecosystem for MSMEs

Enhanced banking solutions available on mobile
applications can revolutionize the MSME sector.
An ecosystem with industry-first solutions will
promote ease of doing business, enhance seamless

foreign trade &amp; transactions, promote tax
compliance, and much more.

Supply Chain Finance (SCF) can help MSMEs
overcome many hurdles. SCF ecosystem links
suppliers and buyers in a transaction by offering
technology-based solutions, leading to better
efficiency and lower finance costs.

The Role of Supply Chain Finance in Enabling
MSMESs with Credit Access

Supply Chain Finance (SCF) is a one-stop
solution that enables MSMEs to ensure adequate
cash liquidity and working capital. It is a viable
credit alternative as it can be availed on demand
and at a lower interest rate than traditional
borrowings.

Below mentioned are some key reasons why
Supply Chain Finance is a more viable option over
traditional credit solutions:

* Providing Cash Flow and Liquidity

The vendor (supplier) can get instant payments
once the anchor (buyer) approves the invoices as a
part of the SCF mechanism. The payment risk
factor is eliminated, and suppliers can focus on
other essential business operations due to liquidity
enhancement.

e Reduce Costs

The most critical and remunerative aspect of
supply chain finance is its lower interest rates than
traditional credit options. With supply chain
finance, one can run the inventory and production
cycle, reducing operational costs considerably.
Moreover, suppliers can also identify focus areas
contributing to inventory loss, leading to cost-
effectiveness.
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(‘Aniket Metals

PVT. LTD.

Corporate Office:
1004, 10th Floor, Lodha Supremus, Dr. E Moses Road, Worli, Mumbai - 400018
Tel: +91 2266104060 [/ 70 [ 71 and 2266340050
Email : nachi@aniketmetal.com Website : www.aniketmetals.com

Works:

Survey No. 23/5, Village-MandaNear Sarigam GIDC
Dist. Valsad Gujarat - 396 155

Phone No. +91 8898187250

Tri Ply Cookware Cook-N-Serve Spoons

S O N\
STYLE. STATUS. STEEL.

Manufacturers,
Exporters and Importers
of Cook-N-Serve Spoons,
Cutlery, Utensils, and Gift Sets.

Jeevan Saathi

Ramson Industries

9111-D, Govt Industrial Estate, Charkop,
Kandivali (W), Mumbai - 400067.
L+91-9167719699 / 7021156526
mramsonind@gmail.com & www.ramsonind.com
©@ @ramsonind @ Ramson Industries

MADE IN INDIA Serving Quality Since 1970
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HREE VALLABH METALS o recoizes sport Hose
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Manufacturers And Exporter of Stainless Steel Houseware, Kitchenware, Cutlery & Horeca Products
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HD KADAI COLOR CODED DREDGE MULTI SHAKER
Administrative Office & Works
KITCHEN TOY ,

UTILITY TONG COLOR COATED TONG
Email - bhavesh@shreevallabh.co.in  Website - wv‘vw.shreevallabh co.in ’

TEL : +91.22.28150304 /28150602

Mobile - +91.9819208320

GALA# 8, SHREE GANESH INDUSTRIAL ESTATE, HP GAS GODOWN LANE, NEAR RIDDHI SIDHI BUILDING, OPP, OLD SYNDICATE BANK, BHAYANDER EAST 401105 THANE, MAHARASHTRA ( INDIA )
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N z
/ARVEL et AR
GOVT. RECOGNISED EXPORT HOUSE NTg RNATION A

Manufacturer & Exporters of:

High Quality Stainless Steel
Casserole Sets, Deep Round Trays, Mugs, Bowls, Plates, Fry Pans,
Tiffin carriers, Pet Bowls, Mixing Bowls, Basins, Soup Plates,
Cutlery Items, Restaurant ltems, Bathroom Accessories
& Many More Such ltems.

For more details contact at:

Mayfair International Tel.  :91-22-4925 3333 (100 LINES), 2352 1270
Unit No. 15 (15), 15 (16), Fax :91-22-2351 3261

16, Sarvodaya Mill Compound, E-mail : marvel@marvelindia.com

Tardeo Road, Mumbai - 400 034. India Website : www.marvelindia.com

2 SC 2
SHARDA

CORPORATION

Govt. of India Recognised Export House

Importers, €xporters & Manufacturers Representatives

of Stainless Steel Utensils, Cutlery, Kitchenwares & Food Hospitality €quipment

1st Floor, Om Shrinivas Co-op. Hsg. Scty. Ltd. Tel. Nos. : (91-22) 22425238, 22425239
101-103, C. P Tank Road, Direct No. of K. H. Mehta : (91-22) 22425238
Mumbai - 400 004. (INDIA) Fax No. : (91-22) 22425241

E-mail : khm1@sharda.firm.in / sharda.corporation@gmail.com
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* Strengthens Buyer-Supplier Relationships

Delayed payments can affect the working
relationship between suppliers and buyers. Both
parties can optimize working capital through
supply chain finance without jeopardizing the
other party’s interest. This leads to a solid working
relationship between the two parties.

Bottom Line

The MSME sector is booming not only in India but
globally as well. It has abundant potential and is a
crucial part of the Indian economy. It is the second
most employment-generating sector, after only
agriculture. Poor availability of credit that disrupts
the working capital and liquidity of the MSME
firm remains a major hindrance that curbs its
growth.

Supply Chain Finance (SCF) is a worthwhile
solution for MSMEs that offers low-interest credit
options to keep the business afloat. MSMEs can
avail of supply chain financing to ensure smooth
business operations by maintaining adequate
liquidity while accessing formal digital financing
solutions.

Source : https.//timesofindia.indiatimes.com/

China’s newly commissioned iron
and steel capacity add to supply
pressure

China’s steel production continues to show a
modest decline despite steelmakers facing poor
profit margins, on the back of new pig iron and
crude steel capacity launched in recent months,
while a lack of any large-scale output cuts is
failing to add pressure on production.

Northern China, home to large steelmakers, could

see winter output cuts from mid-November,
especially in the Hebei steel hub, market sources
said.

But these curbs are expected to remain smaller
than the previous year, they added.

Steelmakers in China typically are ordered to
reduce production during the winter to cut back on
pollution.

Setting a bearish tone for steel prices, there are
also several new pig iron and crude steelmaking
facilities coming online, which could partly offset
the impact of any government-mandated output
cuts for 2022 and 2023, according to sources.

“I’m afraid steel production will remain high this
winter compared with subdued demand, so any
price uptick in the rest of 2022 may be limited,
unless more stimulus packages are announced,” a
market participant in eastern China said.

Rising pig iron and steelmaking capacity

During August-October, China commissioned
about 6.4 million mt/year of new blast furnaces
and 4.8 million mt/year of crude steel making
capacity through capacity swaps, S&P Global
Commodity Insights calculations showed.

Because some of the replaced facilities were
already closed during 2017-2020, these newly
commissioned facilities will in theory lead to a net
increase of 2.5 million mt/year of pig iron and 3
million mt/year of crude steel capacity for 2022,
according to the calculations based on industry
data.

In the first 10 months of 2022, a total of 28.8
million mt/year of new pig iron making capacity
and 23.1 million mt/year of crude steel making
capacity were brought on stream in China through
capacity swaps, leading to a net increase of 8.3
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million mt/year pig iron and 6 million mt/year
crude steel capacity for 2022.

Although poor steel profit margins have recently
forced some mills in the Shanxi and Shaanxi
provinces to trim production, these newly
commissioned facilities have partly offset the cuts
in China’s overall steel output.

Some mill sources in northern and eastern China
also said that with these newly-added capacity and
most mills still refusing to cut production despite
current losses, China’s crude steel output in
October and so far November might stay almost
the same as in September.

China’s daily crude steel output in September was
about 7% higher on the month and 17.6% higher
on the year, according to China’s National Bureau
of Statistics.

On Nov. 3, amid languishing steel demand and
bearish market outlook, the Chinese domestic
rebar and hot rolled coil sales profit margins fell to
minus $33/mt and minus $46/mt, respectively,
S&P Global data showed.

Though some mill sources S&P Global talked to
expected Hebei to launch winter output cuts
around mid-November, which could ease the
supply glut and support steel prices.

Oversupply may persist

However, with China’s debt-laden property sector
and sluggish domestic consumption unlikely to
generate much incremental steel demand for 2023,
the Chinese steel market may remain under
oversupply pressure for a longer term, especially
as more iron and steel making facilities will keep
coming on stream, according to sources.

For the rest 0of 2022 and whole 2023, Chinese steel
makers plan to bring a total of 116 million mt/year

of new pig iron capacity and 143 million mt/year
of new crude steel capacity on stream through
capacity swap mechanism, according to an
analysis of industry data.

Although net capacity growth will be minimal for
these swaps, these new facilities will be generally
more efficient and greener than their replaced
ones, and thus any government-mandated output
cuts for the purpose of environmental protection
or decarbonization would have less impact on
their production.

Source : https.//'www.hellenicshippingnews.com/

India’s coming decade of
outperformance

Ifthere were a constant in the ever-changing world
of investing, it would be investors’ continuing
search for the next big thing. Over the past 20
years, and from a macro standpoint, that story has
been about China.

The unprecedented nature of its economic success
led to a fundamental reassessment of how we
think about the global economy. Over the next
decade, while the US and China will remain just as
important to global investors, we think the
ascendancy of India’s economy will mean it
features more prominently on their radars.

The key lies in the size and scale of India’s
opportunity set. We forecast that India will be the
third-largest economy by 2027, with its GDP more
than doubling from the current $3.4tn to $8.5tn
over the next 10 years. Incrementally, India will
add more than $400bn to its GDP every year, a
scale that is only surpassed by the US and China.
My colleague Ridham Desai projects that India’s
market capitalisation will rise from $3.4tn to
$11tn by 2032, the third largest globally.
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These projections are underpinned by a
confluence of favourable domestic and global
forces. The most important change domestically is
the shift in policy approach away from
redistribution and towards boosting investment
and job creation.

This was evident in the introduction of the goods
and services tax which creates a unified domestic
market; corporate tax cuts; and production-linked
schemes to incentivise investment from both
within and outside India’s borders. Overlaying
this is the emergence of a multipolar world where
companies are diversifying their supply chains,
with India emerging as a destination of choice.

These forces will integrate India’s fast-growing
workforce into the global economy. As it is, India
already has a high global market share in services
exports, and its lead has only increased since the
onset of the pandemic as corporates became more
accustomed to remote work.

India is now making concerted efforts to attract
investment to boost manufacturing exports. These
new factories and offices of the world will draw
more employment into the formal sector and more
crucially raise productivity growth, creating a
virtuous cycle of sustained growth. Indeed, the
shift in India’s policy approach is moving it closer
to the East Asian model of leveraging exports,
raising saving and recycling it for investment.

Against this backdrop, we think that India is
entering a phase where incomes will be
compounding at a fast rate on a high base. For
context, India took 31 years since 1991 to raise its
GDP by $3tn. According to our projections, it will
take just another seven years for GDP to grow by
an additional $3tn.

To contextualise how important this development
would be for global investors, the experience of

China provides a useful template. India’s GDP
today is where China’s was in 2007 — a 15-year
gap. However, from an outlook perspective,
India’s working age population is still growing,
which suggests that it will have a longer growth
runway. India’s median age today is 11 years
younger than China’s. Productivity growth
differentials should also swing in India’s favour.
Taken together, we think this means that India’s
real GDP growth will average 6.5 per cent over the
coming decade while China’s will average 3.6 per
cent. China’s industrialisation drive, which has
propelled much of its growth over the past 30
years, has been enabled by a buildout of hard
infrastructure like roads and railways. India is
admittedly playing catch-up and is now making
concerted efforts to raise the public expenditure on
infrastructure. But in today’s world, a digital
infrastructure is perhaps as important as the
physical kind and this is where India is leading and
taking a unique developmental approach. Unlike
other economies where private networks have
taken root, India has led the world in building
public digital infrastructure. This is based on its
unique digital identification system, Aadhaar.
Further layers are being built, which will leverage
this digital infrastructure to better match
consumers and businesses, facilitate transactions,
and ease the cost of doing business. For instance,
the open network for digital commerce set up by
the government facilitates ecommerce
transactions across a network of buyers and
sellers. To sum up, we estimate India is set to drive
a fifth of global growth in the coming decade. We
think this offers a compelling opportunity for
multinationals and global investors in a world
starved of growth.

Source : https.://www.ft.com/
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10 Lessons From Shark Tank India
Everyone Can Learn From

1.It’s important to have ‘expertise’

The internet was flooded with the ‘ye meri
expertise nahi hai’ memes. And it is all fun and
games but a very important business lesson to
learn nonetheless. When you don’t have any idea
of what’s going on, how do you plan to achieve
success in that field? So, if you don’t have the
expertise, itis alright to say ‘main out hoon’.

2. Passion drives success

Pick any episode of Shark Tank India, and notice
which entrepreneur the sharks tend to invest in.
And you will notice there’s one thing common in
all of them — they are all driven by passion.
Irrespective of whether you are an entrepreneur or
an intrapreneur or at any other level being
passionate about the work you’re doing leads you
tosuccess.

3. Presentation is the key

Suppose you were served two dishes, one which
looks stunning and one which looks like a shit pile.
Which one do you choose? Obviously, the
beautiful looking dish. Sure, the less-appealing
dish might have tasted better but how would
someone know that without trying?

4.1t’simportant to have clarity in life

Everyone wants to become successful, but only a
few people know what they have to do in order to
achieve success. The Shark Tank India judges
appreciated the contestants who showed clarity in
their thinking as well as business plans. Similarly,
we can learn to find clarity in our thoughts too,
because clarity gives us confidence, and with
confidence, we can achieve anything.

5. Being persistent is the key to success

If you are persistent, you can move mountains or,
at least, get a deal from Shark Peyush Bansal.
Jugaadu Kamlesh is the best example of how
persistence can take you a long way. He worked on
his product for 7 years before he got the chance to
present it in front of the judges. People
discouraged him, but he never stopped, and that’s
the key to success.

6. You’ll learn more from failing than from
winning

The contestants’ journey showed us the struggles
they faced before they were they even got the
chance to present their products. Similarly, Shark
Tank India judges also faced many failures before
they reached a level where could invest in other
people. Shark Peyush Bansal started so many
companies before Lenskart became big, and Shark
Vineet Singh started different ventures that failed
before Sugar Cosmetics worked out.

7. Having the best resources is not the only way
to grow

Let’s say you have a million-dollar idea, but if you
can’t take the first step and start, what good would
that idea be? To put it bluntly, stop feeling bad for
yourself and start working. The only way to reach
your destination is by taking the first step. You
might not have the best resources at the moment,
but you do have some resources. Make use of
them, better things will come along the way. Just
like Kamlesh did and created the pesticide trolley.

8. If you want to make a difference, find a
problem to solve

Shark Tank India made us all want to try our hands
atentrepreneurship. If you are in the same boat, try
to find a problem to solve. Identify a problem that
people are facing and see what you can do to solve
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that instead of creating something and then try to
find a market for it.

9.Investors investin people more than the idea

Remember the 19-year-old who presented his
startup Watt Technovations on Shark Tank India?
His product was not fool-proof but he still got
investment from the Sharks. The same happened
with Sid07 when Peyush Bansal invested in him.
This goes on to show that investors invest in
people more than their products.

10. Bereceptive to feedback

You need to constantly change yourselfin order to
grow. How you can do that? By knowing what to
change. And how would you know what to
change? By analyzing yourself and by receiving
other people’s feedback. It doesn’t matter whether
the feedback is coming from a superior or a
subordinate, if it is genuine, you should
incorporate it into your life.

Source : https.//www.scoopwhoop.com/

Famous Quotes

1. The greatest glory in living lies not in never
falling, but in rising every time we fall. -
Nelson Mandela

2. The way to get started is to quit talking and
begin doing. - Walt Disney

3. Your time is limited, so don't waste it living
someone else's life. Don't be trapped by
dogma — which is living with the results of
other people's thinking. -Steve Jobs

4. If life were predictable it would cease to be
life, and be without flavor. -Eleanor
Roosevelt

5. If you look at what you have in life, you'll
always have more. If you look at what you

don't have in life, you'll never have enough. -
Oprah Winfrey

If you set your goals ridiculously high and it's
a failure, you will fail above everyone else's
success. -James Cameron

Life is what happens when you're busy
making other plans. -John Lennon

8. "It 1s during our darkest moments that we must

focus to see the light." -Aristotle

9. "Whoever is happy will make others happy

10

1.

12.

13.

14.

t00." -Anne Frank

."Donot go where the path may lead, go instead

where there is no path and leave a trail." -
Ralph Waldo Emerson

"If life were predictable it would cease to be
life and be without flavor." -Eleanor
Roosevelt

"In the end, it's not the years in your life that
count. It's the life in your years." -4Abraham
Lincoln

"Life is a succession of lessons which must be

lived to be understood." -Ralph Waldo
Emerson

"You will face many defeats in life, but never
let yourselfbe defeated." -Maya Angelou

Souce : https://blog.hubspot.com/

Business Jokes

Boss: How can we keep the office clean?
Me: By staying at home.

If you think your job sucks, remember
whenever a famous personality dies,
someone at Wikipedia has to change all the
verbs to past tense.
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3. There was a safety meeting at work today. 7. HR:*“What’s your biggest weakness?”’

They asked me, “what steps would you take in
the event of a fire?”

“Big Ones” was the wrong answer.

4. Yesterday I did nothing and today I'm
finishing what I did yesterday.

5. How do construction workers party? They

raise the roof.

6. Nothing ruins a Friday more than an
understanding that today is Tuesday.

Me: “Interviews” HR: “And besides that?”
Me: “Follow up questions”

8. Laughatyour problems, everybody else does.

9. Artificial intelligence is no match for natural
stupidity.

10. He who smiles in a crisis has found someone
to blame.

Source : https.://www.scarymommy.com/

Disclaimer: The views and opinions expressed in this bulletin are those of the authors and do not
necessarily reflect the official policy or position of AISSIA. Please note that AISSIA shall not be responsible
forany loss or damage resulting from any action taken on the basis of the content of this bulletin.

New Life Membership: from 12.10. 2022

Name of the Firm
Address
Representative
Email

Nature of Business :

Proposed by
Seconded by

M/s. Nickel Impex LLP (Received 18,290/-)

Off.No. 4, D-Wing, Shreepati Castel, 11th Khetwadi Lane, Mumbai 400 004
9820010510 (Mr.Jitendra Sanghavi) (Partner)
nickelimpexllp@gmail.com

Manufacturer &Merchant.

ExportS.S. Coils/Sheets / Pipes

Import S.S. Sheets/ Coils

M/s. Ramson Industries.

M/s. Home Zone Stainless Pvt.Ltd.

New Associate Membership: from 2022

Name of the Firm
Address

Representative
Email

M/s. Punit Metals (Received 5,310/-)

Behind Basni Police Thana, MIA IInd Phase, Basni,
Jodhpur—342005 (Rajasthan)

09414919925 (Mr. Pramod Chopra)

chopra pramod2009@rediffmail.com

Nature of Business : Manufacturer
The Firm Proposed by :
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Multiple Draw Products

OEM for

kitchenware
OEM for non-Electric

Appliances
scan below QR
to open website

" Deep Draw facility upto 40" blank diameter. Job Work also done i
¥ Materials Handled: Steel | Stainless Steel | Non Ferrous Metals é‘%

Sectors Served: Engineering | Defense | Automobile | Kitchenware | OEM

P.P.Impex India | www.ppimpexindia.com | +91-9867674068 | e: jageshjain@gmail.com
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thinKitchen

Seeba

Over 35 Years of
Creating and
Delivering
Excellence

Head Office: 101 - 104, Sheetal Enclave, Malad (West), Mumbai - 400064, India.
B: +91 (0)22-2927 4949 | E: contact@seebagroup.com | W: www.seebagroup.com
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(10cm To 20cm) (10cm To 20cm) (14cm To 20cm) (12cm To 18cm) (2pc. Set)
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Masala Dabba  See Through Puri Dabba Pyramid Tiffin Wire Tiffin
(No0.10 To No.13) Masala Dabba (No0.10 To No.13) (No.2 To No.5) (6x2 To 12x5)
(No0.10 To No.13) .
p ,"&
Oy, e Make your Exports Easy C
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"’th o ©
cis €
g quanﬂty of any prod“

5 7 A l( STEE Gala No. 1 to 12, Meera Industrial Estate No.2, Avdhoot Ashram Road,
Sopara Phata, Pelhar, Nallasopara (East) District : Palghar - 401208 (MH)

facturer & Dealer In Stainless Steel Utensils E-mail : mayank.steeli2@gmail.com e M.: 93236 99931 | 98927 49996

PN CHEFKRAFT®

AV URBAN KITCHENWARE

COOKWARE

201/ 430/ 3-Ply Cookwares, Leak-Proof Storage Containers, Water Jugs, Serving Bowls and more..
Jass Metalkraft LLP

Regd. Address : D-1, J.K Industrial Estate, NH No.8, Near Novelty Hotel, Village Kherpada, Taluka Vasai. Palghar Dist. - 401208
Tel: +91 72080 43810 / 098332 75339 | help@chefkraft.in | www.chefkraft.in | Ej/Chefkraft

Seek enquiries from interested distributors / dealers from across the Country
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. A LEGACY-@F =
" XCELLENCE

FOR THE EB,OFESSIONALS BY THE PROF ESSIONALS

KING METAL WORKS is established since 1970 its success is attributed to TRUST, QUALITY and CUSTOMER ORIENTED APPROACH
More than 180 satisfied customers in more than 70 countries worldwide. We are able to ship a large variety of products in
quantities ranging from Few 100 pieces to Hundred Thousand Pieces Giving Flexibilities to our Customers.

“Infinite Possibilities”
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Cook Ware Conical Strainers Dredgers Kitchen Tools Bake Ware Pizza Ware Set
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Condiment
Salad Bowls Bar Ware Set Dispenser

Corporate Office: Unit No. 5, Steeimade Industrail Estate, Agnishamandal Marg, Marol, Andheri (E), Mumbai - 400059, India.
T: (+91) 99306 75752, (022) 40275711 / 759 (30 Lines) E: sales@kingmetal.com / contactus@kingmetal.com

Website: www.kingmetal.com
Manufacturing Unit: Andheri (Mumbai) & Vasai (Palghar)

A&

Water Jugs

Tongs
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‘“SS,D All India Stainless Steel Industries Association

302, Arun Chambers, Madan Mohan Malavia Road, Mumbai 400034.
Gums S Tel.: 022 23523764 / 66576050 * Mob.: 98690 43764
ESTD. 1956 Email Id. : aissiamumbai@gmail.com ¢ Website : www.aissia.org

MEMBERSHIP APPLICATION

Dear Sir (Please fill in this form in block letters only)
|/ We desire to be admitted as a Member of your Association.
Types of Membership :  Life Member C] Associate Membership C]

Name of the Firm :

Address :

City : Pin : State :
Estd. Year :____ E-mail: Website :
Phone (with STD Code) Office : Mobile :
Fax (with STD Code) : Factory :

Branch Office Address : (if any)

Name(s) of Proprietor / Partners / Directors :
1)
2)
3)

Please include passport size photos of Proprietor or any 2 Partners / Directors

Name of person nominated to represent in the Association :

Designation : Telephone :

Nature of Business :

Manufacturer () Merchant () Manufacturer & Merchants (_) Services () Consultancy Sector () Others () (Specify)
Category :

If registered as Export House, type of Certificate

Export Products :

Stainless Steel (1) Utensils () 2) Cutlery () (3) Others () (Specify)

Import Products :

Stainless Steel (1) Sheets @) (2) Coils O (3) Accessories O (4) Finished Products O
(5) Others (Specify) ()



Page No. 32 BULLETIN ON STAINLESS STEEL INDUSTRY / TRADE Sep.-Oct. 2022

Details of Registration :

(a) Pan RegistratonNo.._ (b) GSTIN No.

(d) Member of any other Association :

(e) Bankers & Branch :

We wish to become an Associate / Life Member of the association and are enclosing a Cheque / Bank Draft
in Favour of "All India Stainless Steel Industries Association"

Sr.No. | Type of Membership Entrance Fee | Membership Fee Annual Charge
1 Life membership Rs. 500 Rs. 15,000 Rs. 2,500/-* year. Payable only after 5 yrs.
2 Associate Membership Rs. 500 Nil Rs. 4,000/-* year

* +GST Tax Extra
* Each Member has an option to pay Annual Charge of 5 years together.
* As an incentive to member and also for association's better fund management and less paperwork for all,
any member intending to pay together the Annual Charge for 5 years will be charged for 4 years only.
For example: Life Member will pay Rs. 10,000/- but his membership fees will be considered paid for 5 years.

We agree to abide by the Memorandum And Article of Association as may be inforce from time to time.

Proposed By :
Seconded By :
(The Proposer and the Seconder should be members of the Association)
Your Sincerely,
Signature
(Name : )
(Designation : )
Place : Date :
(FOR OFFICE USE ONLY)
LIFE / ASSOCIATE
Source : Direct / Member / Other
Application Received on by
Application Verified on by
Payment : Rs. Cheque / Draft No.
Drawn on Bank Receipt No.

Applicant enrolled as a Life Member / Associate Member (accepted / refused) as decided in the Executive

Committee Meeting held on

Membership Enrolment No.:
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Exporters of Bar, Hotel and OEM products

shreeji International

[/1 Vikas Udyog Nagar, Off Goddev Road, Bhayander (East) 401105. Thane.INDIA
Tel.: +91 22 28181388 o Cell : 093246 62958 (Mahesh) ¢ 099209 46468 (Akshat)
Email : info@shreejiindia.com « Web : www.shreejiindia.com

Interested vendors can contact us with new products

anuff

FOOD SERVICE PRODUCTS Sewe ﬂle PiCI’l fasle WiH’l Zc’jnuﬂ.

| — |
1 im— ]'
| L1 &
OMEGA ROLEX CLASSIQUE
SHOW WINDOW SHOW WINDOW 90° ROLLTOP

Zanuff has uniquely designed and smoothly poised product for the hospitality industry.

Head Office Mumbai: Zanuff Industries LLP
225, Kaliandas Udyog Bhavan, S H Tandel Marg, Near Century Bazar, Worli,

Mumbai - 400025 | 022- 24220109 | sales@zanuff.com |[www.zanuff.com | www.corvusindia.com

Factory :
54 Vasai Taluka Industrial estate Sector I, Gauraipada, Vasai (E) — 401208

Scan QR Code to visit website
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India's No. 1
Innovative Designs |R A
Stunning Looks
NG

STAINLESS STEEL KITCHEN SINKS

98 | 167 | 387

models sizes | choices
S | N K S F O R A L L Y O U R N E E D S Scan Qr Code For Nirali NG Catalogue

Mfg & Mkt by: Jyoti India Kitchensink Pvt. Ltd.

Head Office Mumbai : 225, Kaliandas Udyog Bhavan, S.H. Tandel Marg, Near Century Bazar, Worli, Mumbai - 400025
+91 22 24305500 | 2437 5511 | 2422 0109 | +91 77109 43445 | Email: sales@NiraliNG.com | info@NiraliNG.com

Delhi Branch Office :5-26, Ground Floor, Okhla Industrial Area, Phase II, New Delhi - 110020. | +91-93500 43092 | salesdelhi@NiraliNG.com
www.NiraliNG.com
Follow us on : [} @NiraliNGkitchensinks | (@) Nirali_NG
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the sensitivity of design...
welcoming you with style!!!

IKITCHN STUH-

NONSTICK AND CERAMIC

13/A, 3" Floor, Haroon Building,
190 Princess Street, S.G. Marg,
Marine Lines (E), Mumbai - 400 002.

M: +91 9867329784
Manufacture & Exporter of S S Houseware, E : sqles@krishexporfs net

Non-Stick Ceramic Coated Aluminum . L
Cookware § Plastic Food Flask W : www.krishexportsindia.com




Printed, Published and Edited by MAHESH SHYAMLAL GUPTA on behalf of ALL INDIA STAINLESS STEEL INDUSTRIES ASSOCIATION,

Printed at SANGEETA PRINT ART, 131, 1st FLOOR, A-1, SHAH & NAHAR INDUSTRIAL ESTATE, SITARAM JADHAV MARG, LOWER PAREL, MUMBAI 400 013 Date of Publication & Posting :
and Published from ALL INDIA STAINLESS STEEL INDUSTRIES ASSOCIATION, 302, ARUN CHAMBERS,MADAN MOHAN MALAVIA ROAD, TARDEO, MUMBAI 400 034. ~ Bi-Monthly
Editor: MAHESH SHYAMLAL GUPTA Tulsiwadi Post Office

< BHALARIA

Trusted since 185 years
;/%&w care dove if, we ceare ke if
Houseware * Hotelware ¢ Kitchenware * Tableware

For Corporate & Trade enquiries visit our Showroom at Vile Parle :
1, Ground Floor, "Jayesh", 118 Bajaj Road & Ansari Road Corner, Next to Old Kapol Bank,Vile Parle W, Mumbai - 400056
L +91 84477 46766 [] +91 9819164179 & jayeshm@bhalariametal.com

Factory Address
Bhalaria Indl. Estate, Bhalaria Road, Nr. Narayani School, Bhayander W, Mumbai 401101. India.
L +91 84477 46766 M 022 2819 8227 & sale@bhalariametal.com

@ www.bhalaria.com
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